
• Seller Questionnaire

• Research

• Market Pulse

• Market Analysis

• Sell, hold, rent, Auction

• Decide if we are a fit

SELLER 

• Listing agreement is signed

• Disclosures are filled out

• Property Packet Creation

• Multiple Listing Service (MLS)

• Advertising

• Open House ? Strategy

• Broker’s Open ? Strategy

BUYER 

• Buyer Questionnaire

• Meet with buyer

• Buy, hold, rent

• Decide if we are a fit

• Affordability Worksheet (1st

time home buyer) 

• Decide if we are a fit

• Buy, hold, rent

LENDER 

• Lender Pre-qualifies

Buyer

• Unable to Qualify • Action plan formation

• Lender Provides a pre-

qualification or pre- 

approval letter

• Buyer and agent

source properties.

• Agent qualifies Proper-

ties

• Buyer Makes offer

• Agent structures offer

Purchase Contract     pre-

sented to the Seller/Agent 

Negotiations 

Seller  Agent 

Agent   Buyer 

Contract is Accepted 

Facilitate Property 

Inspections 

• Buyers agent obtains

the deposit check.

• Listing agent deposits

into  the escrow ac-

count

Buyer Applies for 

the mortgage 

INSPECTION 

Removal of unsatisfactory 

inspections 

Removal of un-

satisfactory inspec-

tions 

Coordinate Property Inspections 

Additional Negotiations 

Seller  Agent 

Agent   Buyer 

Attend Property Inspections 

INSURANCE 

Shop for home-

owners insur-

ance. (Don’t for-

get flood insur-

ance) 

Decision to buy 

Title insurance. 

Addendum to the contract 

submitted to attorneys & 

lender if necessary 

• Mortgage commitment

• All parties capable of

executing the contract.

• Fuel adjustments

• Utilities set to transfer

Closing Procedures 

Formal Loan Application 

Mortgage Commitment 

Loan Conditions 

Removal 

Clear to Close 

Receive Proceeds 
Loan Funded, Title Recorded, 

Utilities Switched  

LENDER 

Appraisal is Ordered 

Walk-Thru 

Appraisal Report 

Keys Received 

Appraisal Conducted 

APPRAISAL 

Appraisal Conducted 

CT RESIDENTIAL REAL ESTATE TRANSACTION FLOW CHART 

Seller Buyer 

ATTORNEY 

https://www.seaportre.com/files/366/Seller Questionnaire.pdf
https://www.seaportre.com/files/348/Prepare for your first Seller Meeting..docx.pdf
https://www.seaportre.com/files/349/Selling your property for the highest price possible�.docx.pdf
https://www.seaportre.com/files/346/Sellers Guide Full-min.pdf
https://www.seaportre.com/files/350/Overdisclose.docx.pdf
https://www.seaportre.com/files/345/Buyer's Guide_2022-min.pdf
https://www.seaportre.com/files/367/a.   Buyer Criteria Questionnaire - BLANK.pdf
https://www.seaportre.com/files/368/a.   Affordability Planner.pdf
https://www.seaportre.com/blog/how-reliable-is-the-pre-approval-letter-youre-giving-your-sellers.html
https://www.seaportre.com/blog/how-reliable-is-the-pre-approval-letter-youre-giving-your-sellers.html
https://www.seaportre.com/blog/how-reliable-is-the-pre-approval-letter-youre-giving-your-sellers.html
https://www.seaportre.com/files/353/How to  Add Value when showing a property.docx.pdf
https://www.seaportre.com/files/353/How to  Add Value when showing a property.docx.pdf
https://www.seaportre.com/files/354/e.   Additional Terms - Writing an offer.docx.pdf
https://www.seaportre.com/files/351/g.   How to craft the best offer.docx.pdf
https://www.seaportre.com/files/351/g.   How to craft the best offer.docx.pdf
https://www.seaportre.com/blog/how-to-increase-your-chances-of-getting-an-offer-accepted.html
https://www.seaportre.com/blog/preparing-for-a-home-inspection.html
https://www.seaportre.com/blog/preparing-for-a-home-inspection.html
https://www.seaportre.com/blog/what-is-title-insurance-and-should-i-buy-it.html
https://www.seaportre.com/blog/what-is-title-insurance-and-should-i-buy-it.html
https://www.seaportre.com/files/355/Applying for a mortgage.docx.pdf
https://www.seaportre.com/files/356/How To Prepare for A Home Appraisal.docx.pdf
file:///C:/Users/tbray/Seaport Real Estate Dropbox/Education & Policy/Part 2 - Deal Process/h.   Follow Up Boss Cheat Sheet.pdf
https://www.seaportre.com/files/357/The Final Walk through.docx.pdf
https://www.seaportre.com/files/357/The Final Walk through.docx.pdf
https://www.seaportre.com/files/369/THE ROLE OF THE ATTORNEY.pdf



